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Security Products is committed to delivering 
the best coverage of both physical and IT secu-
rity  products and issues for our subscribers. 
We also continue to innovate and invest in our 
integrated media platform to provide security 
product and service vendors with the smartest, 
most cost effective solutions for reaching and 
impacting security product buyers and decision 
makers.

With an expanded portfolio of product 
offerings, Security Products now provides 
more options for advertisers to deliver 
strategic marketing messages across multiple 
platforms, throughout the year. That makes 
Security Products an even better marketing 
partner for 2008 and beyond.

Drive security product sales and reinforce 
your position of market leadership in print, 
online and face to face with Security Prod-
ucts—the best marketing partner for today’s 
savviest security product vendors.

Security Products:  
Your Best Marketing Partner

www.secprodonline.com

IP Speed Dome
Vandal-resistant
USAG’s eSCORT™ line of mini, IP (optional),
vandal-resistant, PTZ cameras are designed to
offer independent preset controls, which are easy
to configure for various distance and illumination
settings. When in motion, Vector Driving pro-
vides 1100th-degree accuracy at each preset location.

Micro-Step technology provides crystal-clear motion at .05 degrees/sec
when zoomed in. The aluminum die casting enclosure and polycarbon-
ate dome are built to withstand rugged environments. United Security
Associates Group.
Circle 350 on card, or respond at www.secprodonline.com.
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IP video system pro-
tects at-risk children at
New York schoolEmergency Communication  . . . . .40

Schools are setting the grounds for effective
campus-wide emergency mass notification
By Samuel Shanes
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Display System
Full security monitoring
CBC’s Public Display System is
designed to give the user full
security monitoring, as well as
extended visibility for a compa-
ny’s marketing message. It’s easy
to set up, and the built-in card
reader displays multimedia pre-
sentations in a variety of formats,
such as JPEG slide shows or
video. An integrated 3- to 9-mil-
limeter AI varifocal high-resolu-
tion color camera displays
images using PIR when detected
by the passive IR sensor. CBC
(America) Corp.
Circle 354 on card, or respond
at www.secprodonline.com.

Software
For business analytics
March Networks’ business analytics software delivers
the intelligence retailers require to combat shrink,
address risk and improve overall store performance.
The powerful LP Data Mining software applications dynamically link and
filter data from sources, such as point-of-sale systems, to help retailers
quickly identify and investigate suspicious transactions and trends.
Integration with video surveillance, shipping, employee and other business
systems enables further analysis and allows retailers to make decisions
based on a clear view of their operations. March Networks.
Circle 353 on card, or respond at www.secprodonline.com.

DVRs  . . . . . . . . .72
Understanding and
evaluating new DVR
technologies
By Cynthia Freschi

Network Camera
Progressive scan
The AXIS 211W is a wireless network camera
designed for optimal flexibility, ease of installa-
tion and secure communication. With its pro-
gressive-scan sensor and advanced image pro-
cessing, the AXIS 211W provides superior
image quality and IPv6 support. Features
include support for enterprise or personal Wi-Fi-
protected access for wireless communication,
HTTPS encryption, IEEE 802, two-way audio
functionality and a detection alarm at a configurable audio level. Axis.
Circle 351 on card, or respond at www.secprodonline.com.

Electronic Padlocks
High-security
CyberLock® brings electronic access con-
trol and an audit trail to padlocks.
Manufactured by Videx, the tough electron-
ic padlocks are designed to perform
extremely well in harsh outdoor environ-
ments. CyberLock padlocks cannot be

picked or bumped, and the keys cannot be duplicated. A record of open-
ings is stored in both the padlock and the key, providing a detailed audit
report for management. Each user’s access can be restricted to select
padlocks during specific days or times. Videx Inc.
Circle 352 on card, or respond at www.secprodonline.com.

The Last Word  . . . . . . . . . . . . . . . .132

Surveillance Line
Latest compression
technologies
SCW offers a complete line of industrial-
grade, high-performance PC-based digi-
tal surveillance systems. The line
includes analog, digital, hybrid or IP-based DVRs and NVRs. Using
hardware compression MPEG-4 or the latest H.264 technologies, each
system is designed to handle up to 64 channels of real-time playback and
recording with built-in RAID-based storage capacities up to 20
Terabytes. Security Camera World.
Circle 356 on card, or respond at www.secprodonline.com.

Integration Unit
Includes video, data and power
integration
Altronix’s new Hubway Activ series

transmits video and RS-422/S485 data via active video baluns over
UTP for more than 3,000 feet on a single CAT-5E/6 cable, plus power.
Available in eight and 16 channels in a 1U rack-mount chassis with or
without power, Hubway Activ takes advantage of new and existing
structured cable for easy installation and improved cost-efficiency. A
remote accessory module allows four cameras to be combined on a sin-
gle cable and provides local power to eliminate voltage drop. Altronix.
Circle 355 on card, or respond at www.secprodonline.com.
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“�I use the information to research and stay ahead of the competition and to stay on top of 
technology. If there is something new, I get additional information from the manufacturer, 
to learn more. If the security trends are moving in a specific area and in a specific demo-
graphic, I use this information in sales reports to our executive staff.” — Brian Gordon, 
international sales manager, Doorking.

“�Security Products magazine is a valuable tool for me. The articles help me understand the 
processes involved in establishing the security systems desired and required, such as CCTV 
systems, intrusion alarms, mass notification systems for evacuations or warnings, and 
access control and using the appropriate medium for our facilities.” — Ralph Anderson, 
director of campus security, Bellevue Baptist Church, Cordova, Tenn.

“�Your newsmagazine provides a great source of reference. First, your articles help keep me 
updated on security around the country and what the latest trends are. Second, you provide 
tools of the trade in security, including cameras, keys and other options useable to help in 
providing a security facility.” — James L. Davis, manager of training and security, Carleton 
Life Support Systems, Davenport, Iowa.

“�Security Products magazine is the security industry’s go to publication for information on 
new technologies and products. It has successfully filled a very specific niche in the market 
for information on the trends and applications that are redefining the security industry with 
well conceived and delivered editorial content.” — Vince Galdi, President, LRG Marketing 
Communications, Inc.

“�Security Products is useful in that it permits me to see new products and understand 
emerging issues, all in one package.” — Michael Haught, Security Chief Securitas, 
Mansfield, Ohio


